
Information Technology Services (ITS) Fact Sheet  
Scope  
a. Full range of IT Services and Solutions -- meet ANY IT services-related requirement  
b. A “One Stop Shopping” vehicle—Services and Products in One Solution  
c. Full spectrum of IT System, Software, Networks, Security, Engineering, Data, Training, Management, 

and Other Related IT Services such as IT Consulting and Subject Matter Experts  
d. Uses All GSA multiple award schedules for maximum flexibility  
e. Access to solutions previously acquired under MISTS II, CCPL & other vehicles  

 
Vendors  
a. 5 large businesses and 4 small disadvantaged businesses (SDB) with over 100 team partners  
b. Large businesses are teamed with 35 small businesses; SDBs teamed with 33 small businesses  
c. Primes include: EDS, General Dynamics, Lockheed Martin, Northrop Grumman Information 

Technology (formerly Litton-PRC), Northrop Grumman Mission Systems (formerly TRW) , 
RSIS, Sumaria Systems, Multimax, CENTECH  

d. For specific vendor information select links above or see “IT2 - Information Technology Services” 
under the Contracts tab on this site (https://AFWay.af.mil)  

 
Features  
a. Fast, Efficient, Streamlined Acquisition Vehicle – COTS defined service solution or Government 

defined capability (SOO/SOW); Oral Proposal or Written Proposal; structure order to requirement  
b. Access to multiple schedule holders and schedule categories under a single order  
c. Five year BPA term; no order limit  
d. Uses task order competition to assure best pricing  
e. Established Guaranteed GSA Schedule discounts by region  

 
Ordering (Decentralized)  
a. Proposal request and placement of orders by local contracting offices  
b. Ordering office will provide guidance for base/system/network access and support  
c. HQ OSSG/KAB contracting support may be available under limited circumstances, contact ITS PM  

 
Modular Contracting  
a. Separately pricing project requirement components may allow ordering offices to award task orders 

incrementally and establish longer term project partnerships; improved lifecycle cost information  
b. Increments/options can be by time period, project phase, development spiral, implementation phase, 

site, unit of work, etc. or a combination of the above; government or vendor defined units  
c. When priced options no longer meet need and additional work added is outside of scope of original 

competed order, the new work must be competed.  
 
HQ OSSG/KAB Support Team: 

 
Title Name DSN Commercial 

ITS Project Manager TSgt Cathy Dempsey 596-1173 334-416-1173 
Contracting Officer Annette Hudson 596-1370 334-416-1370 
Contract Specialist Kevin Drummond 596-1382 334-416-1382 
Contract Specialist Mary Peters 596-3871 334-416-3871 

 
Team E-mail – (@gunter.af.mil) ITServices.BPA,   Team Fax - DSN 596-7795, Com 334-416-7795  


